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AGENCY RELATIONSHIPS IN  

REAL ESTATE TRANSACTIONS

1.  Page 1

2. MINNESOTA LAW REQUIRES that early in any relationship, real estate brokers or salespersons discuss with  

3. consumers what type of agency representation or relationship they desire.(1) The available options are listed below. This  

4. is not a contract. This is an agency disclosure form only. If you desire representation you must enter into a 

5. written contract, according to state law (a listing contract or a buyer/tenant representation contract). Until such time  

6. as you choose to enter into a written contract for representation, you will be treated as a customer and will not receive 

7. any representation from the broker or salesperson. The broker or salesperson will be acting as a Facilitator (see  

8. paragraph IV on page two (2)), unless the broker or salesperson is representing another party, as described below.

9. ACKNOWLEDGMENT: I/We acknowledge that I/we have been presented with the below-described options.  

10. I/We understand that until I/we have signed a representation contract, I/we am/are not represented by the  

11. broker/salesperson. I/We understand that written consent is required for a dual agency relationship.

12. THIS IS A DISCLOSURE ONLY, NOT A CONTRACT FOR REPRESENTATION.

13.  
 (Signature) (Date) (Signature) (Date)

14. I. Seller’s/Landlord’s Broker: A broker who lists a property, or a salesperson who is licensed to the listing broker, 

15.  represents the Seller/Landlord and acts on behalf of the Seller/Landlord. A Seller’s/Landlord’s broker owes to 

16.  the Seller/Landlord the fiduciary duties described on page two (2).(2) The broker must also disclose to the Buyer 

17.  material facts as defined in MN Statute 82.68, Subd. 3, of which the broker is aware that could adversely and 

18.  significantly affect the Buyer’s use or enjoyment of the property. (MN Statute 82.68, Subd. 3 does not apply to 

19.  rental/lease transactions.) If a broker or salesperson working with a Buyer/Tenant as a customer is representing the  

20.  Seller/Landlord, he or she must act in the Seller’s/Landlord’s best interest and must tell the Seller/Landlord any 

21.  information disclosed to him or her, except confidential information acquired in a facilitator relationship (see paragraph 

22.  IV on page two (2)). In that case, the Buyer/Tenant will not be represented and will not receive advice and counsel 

23.  from the broker or salesperson.

24. II. Buyer’s/Tenant’s Broker: A Buyer/Tenant may enter into an agreement for the broker or salesperson to represent 

25.  and act on behalf of the Buyer/Tenant. The broker may represent the Buyer/Tenant only, and not the Seller/Landlord, 

26.  even if he or she is being paid in whole or in part by the Seller/Landlord. A Buyer’s/Tenant’s broker owes to the 

27.  Buyer/Tenant the fiduciary duties described on page two (2).(2) The broker must disclose to the Buyer material facts  

28.  as defined in MN Statute 82.68, Subd. 3, of which the broker is aware that could adversely and significantly affect 

29.  the Buyer’s use or enjoyment of the property. (MN Statute 82.68, Subd. 3 does not apply to rental/lease transactions.)  

30.  If a broker or salesperson working with a Seller/Landlord as a customer is representing the Buyer/Tenant, he or 

31.  she must act in the Buyer’s/Tenant’s best interest and must tell the Buyer/Tenant any information disclosed to him 

32.  or her, except confidential information acquired in a facilitator relationship (see paragraph IV on page two (2)). In  

33.  that case, the Seller/Landlord will not be represented and will not receive advice and counsel from the broker or 

34.  salesperson.

35. III. Dual Agency - Broker Representing both Seller/Landlord and Buyer/Tenant: Dual agency occurs when one 

36.  broker or salesperson represents both parties to a transaction, or when two salespersons licensed to the same 

37.  broker each represent a party to the transaction. Dual agency requires the informed consent of all parties, and 

38.  means that the broker and salesperson owe the same duties to the Seller/Landlord and the Buyer/Tenant. This 

39.  role limits the level of representation the broker and salesperson can provide, and prohibits them from acting  

40.  exclusively for either party. In a dual agency, confidential information about price, terms and motivation for pursuing 

41.  a transaction will be kept confidential unless one party instructs the broker or salesperson in writing to disclose 

42.  specific information about him or her. Other information will be shared. Dual agents may not advocate for one party 

43.  to the detriment of the other.(3)

44.  Within the limitations described above, dual agents owe to both Seller/Landlord and Buyer/Tenant the fiduciary 

45.  duties described below.(2) Dual agents must disclose to Buyers material facts as defined in MN Statute 82.68, Subd.  

46.  3, of which the broker is aware that could adversely and significantly affect the Buyer’s use or enjoyment of the 

47.  property. (MN Statute 82.68, Subd. 3 does not apply to rental/lease transactions.)

48.     I have had the opportunity to review the “Notice Regarding Predatory Offender Information” on
 (initial) (initial)

49.   page two. (2)
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AGENCY RELATIONSHIPS IN  

REAL ESTATE TRANSACTIONS

50. Page 2

51. IV. Facilitator: A broker or salesperson who performs services for a Buyer/Tenant, a Seller/Landlord or both but 

52.  does not represent either in a fiduciary capacity as a Buyer’s/Tenant’s Broker, Seller’s/Landlord’s Broker or Dual  

53.  Agent. THE FACILITATOR BROKER OR SALESPERSON DOES NOT OWE ANY PARTY ANY OF THE FIDUCIARY 

54.  DUTIES LISTED BELOW, EXCEPT CONFIDENTIALITY, UNLESS THOSE DUTIES ARE INCLUDED IN A  

55.  WRITTEN FACILITATOR SERVICES AGREEMENT. The facilitator broker or salesperson owes the duty of  

56.  confidentiality to the party but owes no other duty to the party except those duties required by law or contained in 

57.  a written facilitator services agreement, if any. In the event a facilitator broker or salesperson working with a Buyer/ 

58.  Tenant shows a property listed by the facilitator broker or salesperson, then the facilitator broker or salesperson 

59.  must act as a Seller’s/Landlord’s Broker (see paragraph I on page one (1)). In the event a facilitator broker or  

60.  salesperson, working with a Seller/Landlord, accepts a showing of the property by a Buyer/Tenant being represented 

61.  by the facilitator broker or salesperson, then the facilitator broker or salesperson must act as a Buyer’s/Tenant’s 

62.  Broker (see paragraph III on page one (1)).

63. (1)  This disclosure is required by law in any transaction involving property occupied or intended to be occupied by 

64.  one to four families as their residence.

65. (2)  The fiduciary duties mentioned above are listed below and have the following meanings:

66.  Loyalty - broker/salesperson will act only in client(s)’ best interest.

67.  Obedience - broker/salesperson will carry out all client(s)’ lawful instructions.

68.  Disclosure - broker/salesperson will disclose to client(s) all material facts of which broker/salesperson has knowledge 

69.  which might reasonably affect the client(s)’ use and enjoyment of the property.

70.  Confidentiality - broker/salesperson will keep client(s)’ confidences unless required by law to disclose specific 

71.  information (such as disclosure of material facts to Buyers).

72.  Reasonable Care - broker/salesperson will use reasonable care in performing duties as an agent.

73.  Accounting - broker/salesperson will account to client(s) for all client(s)’ money and property received as agent.

74. (3) If Seller(s)/Landlord(s) elect(s) not to agree to a dual agency relationship, Seller(s)/Landlord(s) may give up the  

75.  opportunity to sell/lease the property to Buyer(s)/Tenant(s) represented by the broker/salesperson. If Buyer(s)/ 

76.  Tenant(s) elect(s) not to agree to a dual agency relationship, Buyer(s)/Tenant(s) may give up the opportunity to 

77.  purchase/lease properties listed by the broker.

78. NOTICE REGARDING PREDATORY OFFENDER INFORMATION: Information regarding the predatory offender 

79. registry and persons registered with the predatory offender registry under MN Statute 243.166 may be  

80. obtained by contacting the local law enforcement offices in the community where the property is located, 

81. or the Minnesota Department of Corrections at (651) 361-7200, or from the Department of Corrections Web site at  

82. www.corr.state.mn.us.
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DISCLOSURE STATEMENT: 
COMPENSATION DISCLOSURE 

TO BUYER/TENANT
This form approved by the Minnesota Association of REALTORS®, 

which disclaims any liability arising out of use or misuse of this form.
© 2013 Minnesota Association of REALTORS®, Edina, MN

1. Date 

2. If Broker is receiving any compensation from a party other than Buyer/Tenant, relating to the property located at  

3. 

4.  ,
5. the Broker hereby notifies Buyer/Tenant that the amount of compensation to be paid to Broker, excluding listing portion, 
6. is (check all that apply):

7. From Seller/Owner or their Broker   % of sale price.

8.   $  .

9.    .

10. From Buyer/Tenant   % of sale price.

11.   $  .

12.    .

13. I/We hereby acknowledge that I/we have received a copy of this Compensation Disclosure prior to signing a lease or 
14. an offer to purchase the property.

15.  
 (Real Estate Company Name) (Date) (Buyer/Tenant) (Date)

16. BY:   
 (Licensee Representing or Assisting Buyer/Tenant) (Date) (Buyer/Tenant) (Date)

17.  
 (Address) (Address)

18.  
 (Address) (Address)

19.  
  (E-mail Address)

20.  
  (E-mail Address)

MN:DS:CDB (8/13)
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MARKETING/PICTURE Release Form 
 
Sean & Blanca Real Estate Group (S&B) and eXp Realty LLC requests permission to use 
photographs or videos taken of you during the contract timeframe of buying or selling your home 
and for future S&B projects and online marketing. The finished photographs/videos may be 
viewed by our firm and posted anywhere online. I hereby give the Sean and Blanca Real Estate 
Group with eXp Realty and its members the perpetual and worldwide, right and permission to 
use, copyright and/or publish photographs or videos of Subject in S&B’s product and related 
marketing or advertising materials. 
 
I waive any right that I or my business organization may have to any ongoing compensation or 
royalties for use of these photographs or videos and to inspect and/or approve any finished 
photographs. 
 
Sean and Blanca Real Estate Group with eXp Realty and its members are released and 
discharged from any liability arising out of the use of publication of the photographs/videos in the 
manner specified herein. 
 
I acknowledge that I have read this agreement and understand what I am signing. I accept to be 
legally bound by the terms and conditions of this agreement.  
 
There is NO OBLIGATION to agree to this. If you do not want us to use your pictures or videos, 
we completely understand.  Simply skip the signature and we will not use you in any of our 
marketing.  
 
Thank you! 
 
Signature: __________________________________Date:______________ 
 
Signature: __________________________________Date:______________ 
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Partner’s Agreement with Client(s) 
 
Buying or selling a home is a team effort.  Sean and Blanca and our team have good contacts, 
partners and service providers who can be very beneficial to you.  You are not obligated to 
work with, or hire our contacts.  You may work with anyone you choose (example: banks or 
lenders, inspectors, closing company, contractors, etc).  We find that our partners are more 
reliable than random selections online.  
 
Our partners (inspectors, contractors, referrals) are not immune from making mistakes or even 
worse, being careless or negligent.  Sean, Blanca, and Nataly will not take responsibility for, 
or pay for someone else’s mistakes.  In addition, we cannot oversee other professional’s 
work.  
 
Inspections and minimizing risk when buying a home 
Inspectors are not able to inspect everything 100%.  They are not specialists in every aspect of 
the home.  They do an overview inspection or observation of what they can physically see and 
touch.  Listed below are a few areas where you might want further inspections if you think 
needed. 

● Furnace & AC:  An inspector does a general inspection on the furnace and AC.  An 
inspection on an AC can only be done if the outside temp is higher than 60 degrees.  You 
have the option of having an HVAC professional inspect the units.  

● Roof:  Especially if there is snow/ice on the roof or if roof is too steep to walk on, you 
may need to have a roofing company examine the roof.  

● Plumbing and Main drain issues:  The main drain and other plumbing is not visible or 
accessible to us or inspectors.  Roots, broken main lines can be a hidden cost.  Hire a 
plumber if needed.  

● Foundation and structure: If you have concerns or questions on structure or 
foundation, you may contact a structural engineer.  

● Water issues: 70-80% of water issues can be remedied with proper grading and proper 
gutters with downspouts.  If there are concerns with water intrusion or mold, contact a 
mold specialist or ask for a moisture test to be performed. If the house is located on a lot 
that slopes towards the house (or if the neighbor’s lots drain towards that house), don’t 
buy that house.  

● Chimney - Only a chimney company can assess if a chimney is in good condition. 
Inspectors cannot tell if the liner is broken.  They do test gas fireplaces but they do not 
start a fire for wood burning fireplaces. 

● Other potential hazards like sexual predators, lead, asbestos, radon are good to 
consider.  We have more resources on those here. www.SeanandBlanca.com/alert 

 
We are here to help, but always keep the conversation open and ask questions.  That way we are 
able to guide you more effectively.  
I understand that I may find my own contacts for this real estate transaction.  Or, I may use some 
of Sean, Blanca, and Nataly’s contacts and will not hold them responsible for other people’s 
actions or mistakes.  
 
Signature: __________________________________Date:______________ 
 
Signature: __________________________________Date:______________ 
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          Dealer Discount Agreement 
 
Sean and Blanca Real Estate Group own a home electronics/home improvement company called 
Smart Home MN LLC.  We have access to dealer pricing on a wide range of products for your 
home.  We use this company as an added value and purchasing power for our clients.  This is a 
huge benefit for our clients and our goal is to help improve your home and ensure you receive the 
highest quality products at the best price possible. Those who qualify may purchase products 
at a significant discount. Since Sean and Blanca are not profiting from the sale of these 
products so we have these guidelines in place to protect us from losing money.  Sean and Blanca 
are not are obligated to offer this and we may refuse our company discount to anyone.  
 

Terms of the agreement 
● The discount program applies to clients only.  A client is defined as anyone who has signed an 

exclusive buyer or seller agreement and closed a real estate transaction with Sean and Blanca 
Real Estate Group with EXP Realty and its members.  

● No installation costs shall be included.  
● Sean and Blanca Real Estate Group and its members cannot guarantee that we will have specific 

products in stock or have access to any specific products - our affiliations with distributors may 
change. 

● Taxes must be charged for products sold at the MN required tax rate.  
● The Dealer Discount Program is not a contract and is not guaranteed to anyone.  
● The Dealer Discount Program is only valid if a full commission is paid.  If commissions are 

reduced, the program is no longer valid. Example: Sean and Blanca Real Estate and its members 
shall not pay for any fees, inspections, closing fees, administration fees or any other costs 
associated with buying or selling real estate.  

● Sean and Blanca Real Estate Group and its members do not warranty any of the products. If a 
product that you purchase is defective, or breaks you must use the manufacturer's warranties and 
return policies. 

● Clients must pay for any delivery fees, or pick up products at local distributors locations.  
● Sean and Blanca Real Estate Group and its members do not troubleshoot products or systems. 

Contact a professional or install company for install or troubleshooting issues.  
● Licensed agents do not qualify.  
● Returns/exchanges may or may not be allowed and must be approved by the distributor. Returns 

or exchanges may have restocking or shipping fees. 
 
Builder or contractor involvement 
If you are building a new home or rehabbing a home, you must work with your builder, contractor or 
electronics specialist to ensure the proper products are ordered and plans/pre-wires are in place at a timely 
manner. Sean and Blanca will not be responsible for misunderstandings, errors, missed deadlines by 
builders, contractors, installers or by you.  
 
I agree and understand the terms and guidelines of Sean & Blanca Real Estate Group’s Dealer 
Discount Program.  
 
Signature: __________________________________Date:______________ 
 
Signature: __________________________________Date:______________ 
 
You can learn more at www.seanandblanca.com/dealerdiscounts 
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